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selling your London property with London Executive

IS your London property
advertised abroad?
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why london executive?

londons’ global estate agent

London Executive is an energetic
and dynamic property brokerage
company.

We specialise in bringing direct
foreign investment in London’s
prime residential market.

For the last twenty years, we have
been doing active research in
London’s property market and
have been rating it with respect to
other world city destinations.

We have a wide network of
consultants who are able to
advise international investors with
UK property law and taxation.

Our staff speak a total of 11
languages. We maintain a strong
trust with our clients and the local
communities we work in.

1989:

london executive is set up by
Fotini & Kostas (two ex-CityBank
bankers) with the aim of bringing
direct foreign investment in
London’s prime residential market
1992:

london executive opens its
lettings division servicing London
executives with their property
needs

1995:

we are one of the first fully digital
offices in london

1997:

we hire multi-lingual staff as the
london property market opens up
to international clients

1998:

georges verdis becomes IT
manager, which puts us at the
forefront of digital technology
1999:

we further expand our investment
network in Greece with a regional
office in Athens

2001

london executive employs
London School of Economics
academic for London

housing strategies

2003:

our “home-brand” is launched for
tenants and landlords

2005:

leading property software is
launched that allows investors

to log in to their own account
2008:

london executive opens new
China & Russia desks and brings
further international investors to

\London’s prime market

our story
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meet Domo: our London mascot

we have introduced fingerprint
technology to protect your keys!

220

buy-to-let investors
trust their properties
with us every day




The marketing of your property
begins as soon as you've signed
our terms & conditions.

Photography

Within 24 hours of handing us your
property keys, we will send our
visual team to take pictures,
movies and virtual tours of every
single room in your property.

We use the latest digital
technology to capture high
resolution images. Our cameras
are equipped with wide angle
lenses, which do not alter the look
of the property. Our team uses
Photoshop techniques to brighten
and sharpen the photos for greater
online impact.

Plans

We use the latest Leica laser
equipment , which transfers the
dimensions of each room direct
to a plan making program. This
allows us to finish all the
marketing work and place your

property online within 48 hours.

B cxposure

text by Behm Edmonds: resident photographer

The web’s favourite

agent

We will publish your property details
on our popular website: www.london-
executive.com and upload the same
details on seven leading UK property
search engines.

Global Outreach

We will advertise your property direct
to our foreign investor database and
publish it in select global publications
such as the Financial Times Property
edition.

0871 204 4444 '

FOR SALE

our estate agency boards
are the talk of the town
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average amount of times that one
property is viewed in our website every week

INTERACTIVE MOVIES







TERMS OF BUSINESS

We are required by the Estate Agents Act 1979 to advise you of the information below prior to receiving or confirming
your instructions.

1. AGENCY AGREEMENT

The client (you) instructs London Executive Accommodation & Relocations Ltd, trading as London Executive (us),
to offer the property for sale on the terms as stated here. By instructing us to act you become personally liable to pay
our commission costs and charges. You can instruct us to act on Sole Agency or Non-Exclusive Agency terms as
specified below:

a. Sole Agency

This is when you agree to instruct London Executive to the exclusion of all others. You will become liable to pay our
fee if at any time unconditional contracts for the sale of the property are exchanged with a purchaser introduced by
us during the period of our sole agency, or with whom we had negotiations about the property during that period, or
with a purchaser introduced by another agent during that period. The sole agency period will continue until terminated
by either party, giving to the other fourteen days written notice.You will also be liable to pay remuneration to us, in
case a tenant of the property (introduced by us) proceeds with the purchase of this property.

b. Non Exclusive Agency

This is when you agree to instruct London Executive as well as other estate agents to market your property. You will
be liable to pay remuneration to us, if at any time unconditional contracts for the sale of the property are exchanged
with the purchaser introduced directly or indirectly by us. You will also be liable to pay remuneration to us, in case a
tenant of the property (introduced by us) proceeds with the purchase of this property.

2.FEES

a. Our Company'’s sales fees will be 2.5% of the sale price achieved or agreed, or in the case of a swap, the value
attributed to the Client’s property. This fee is based on a Sole Agency / Non Exclusive Agency. (please delete as
appropriate)

b. Our fees and expenses are payable on exchange of contract and it is assumed that you will wish to delay
payment to the completion date agreed with the purchaser in the sale contract. We are agreeable to this provided
you give irrevocable instructions to your solicitor to pay us on the completion date out of the completion monies (or
as we may otherwise subsequently agree in writing) and to notify us immediately if your solicitor becomes aware
that he is unlikely to be able to do this for whatever reason. In such circumstances the concession will, of course,
end and other arrangements must be discussed with us immediately.

c. Our fees, charges and expenses are subject to Value Added Tax regardless of the client’'s domicile.

d. Overdue Invoices: If London Executive find it necessary to use solicitors to recover agreed fees of expenses the
client will, in addition, be required to pay any costs incurred. If an invoice or any part remains unpaid for 4 weeks
from the date of the invoice then the same shall carry interest from the date of the invoice on a daily basis at the rate
of 2% per annum above the base rate of Barclays Bank Plc form time to time.

3. SALES PARTICULARS, SALES INFORMATION AND THE PROPERTY MISDESCRIPTIONS ACT 1991

a. This act prohibits false or misleading information, whether in sales particulars or otherwise and places a
responsibility on estate agents to verify information given to purchasers. Obviously you, as the vendor will
be the first port of call, but the Act looks to the estate agent to obtain independent verification where
reasonably possible. Accordingly, unless you give us specific instructions to the contrary, we shall be
entitled to make enquiries and obtain information at our discretion to verify statements in sales information
and you will be responsible for any costs incurred by us (which will be charged as an expense).

b. You are responsible for promptly drawing to your attention any error by us or the existence of any
circumstances for which we seem to be unaware and which render statements in sales information false
or misleading.

c.  You are required to check the draft particulars and the floor plan very carefully and to return them signed to
our Company signifying approval and confirmation of their accuracy.



4. FAILED COMPLETION

If a purchaser exchanges contracts but fails to complete the purchase, you will be liable to pay to our Company half
of the agreed sale fee plus any outstanding charges or expenses and you undertake to give irrevocable instructions
to your solicitors to pay such fees and expenses out of any monies that originated from the exchange of contracts.

For this purposes a purchaser is described as “ready, willing and able” to purchase if he/she is prepared and is
able to exchange unconditional contracts for the purchase of your property.

5. INSTRUCTIONS WITHDRAWN/TERMINATED AFTER A SALE HAS BEEN AGREED

You will be liable to pay one half of the fee to our Company in addition to any other charges of expenses, if a ready,
willing and able purchaser (as defined above) is introduced by our Company in accordance with your instructions,
but you subsequently withdraw, for whatever reason, and unconditional contracts are not exchanged. The vendor is
only liable to pay this fee if she or he pulls out after the exchange of contracts.

We shall render an invoice payable immediately on the assumption that you will not be exchanging contracts with
any purchaser we have introduced. Then you will be under obligation to notify us of the same and we shall be
entitled to render an additional invoice for the correct fee (giving credit for payment already made).

6. HOME INFORMATION PACK

The seller must have commissioned a Pack by the time a property is put on the market. The HIP must include an
Energy Performance Certificate; An Index of contents; A sale statement (summarising terms of sale); Evidence of
title Searches; Leasehold or commonhold documents where appropriate. The Index should explain the reason
why any of the required documents are missing. London Executive can commission a HIP on behalf and at the
clients’ cost.

7. PERSONAL INTEREST

Under the Estate Agents Act 1979, we are required to disclose to prospective purchasers any family relationship
or business association between you and any of our employees or officers. Where we are aware of such a
declarable interest, the relevant disclosure will be made in all sales and marketing particulars. If you become
aware of any such relationship, you must notify us as soon as possible with full details. Unless details of any
such relationship have been given to us in writing prior to our appointment you confirm that there is none.

8. CARE OF PROPERTY
London Executive Accommodation & Relocations Ltd is not responsible for the property unless we enter into a
written management agreement when a management fee will be payable.

9. MONEY LAUNDERING

To comply with Money Laundering Regulations, you agree to supply to us a copy of your passport and two original
utility or bank statements as proof of address. Further documents may be required if these are requested by third
parties.

10. SUB-AGENTS

We shall be entitled where we consider it appropriate to sub-instruct a number of other selected agents or recognised
relocation agents. No cost is chargeable to you for this service and all viewings and negotiations would be co-
ordinated through us.

11. RIGHT TO TERMINATE THE AGENCY
London Executive Accommodation & Relocations Ltd. reserve the right to terminate their appointment as your agent
upon giving written notice, and no fee will become payable (save as stipulated in the accompanying letter). Any

outstanding expenses will become payable immediately. Similarly the Vendor reserves the right to terminate their
appointment of London Executive to act as their Agents upon giving written notice.

PLEASE SIGN AND KEEP THIS FORM FOR YOUR RECORDS:

RE: (Address of Property)
I/We (Full Name and address)
I hereby confirm that I/We agree to the Terms of Business and fee structure of London Executive Accommodation

& Relocations Ltd. as outlined in this document.

Name: Signature: Date:



sell your property with our
tallormade packages

london executive
— 65 york street london wilh 1pq

4" t: +44 (0) 8453 118 118 e: info@london-executive.com
; www.london-executive.com






